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Directselling is booming in Irelandandthe
profile of peopleworking in thismannerhas
come a longwaysincetheTupperwareParty
andtheAvonLady Essentiallythough ,

it remains
a flexibleway to earnmoneybysellingproducts
to a circle of personal or widercontactsfor a

commission or a percentage of thesalevalue
alongsideotherbonusesandincentives.

Whiletheindustry is stillpredominantly
female-led

,

in Irelandthepercentage of men
involvedhasrisenfromten to 25percentsince
2008 .Thenumber of peopleengaged in direct
sellinghasincreasedsincetherecessionbegan
by121percent - andtotalfiguresareestimated

at around20 ,000individuals.
Directsellinginvolvestheretail of items

suchashouseholdgoods ,

healthsupplements ,

cosmeticsandclothingthrough a representative
of thecompany ,

oftenviadoor-to-doorsales
,

partiesandcoffeemorningsCompanies
operatingthisway in Irelandincludecosmetics
brandOriflame

,clothingcompanyCaptain
Tortue

,

AloeVeraproductsForeverLivingand
Kleenezehouseholdproducts

"

Traditionallythisindustryhasbeenvery
attractive to mumswhowant to earnextra
moneybutwhilsttheyarestill a dominantpart

of theindustrywearealsoseeingmorepeople
of

a differentdemographic ,

" saysLyndaMills
,

Director of theDirectSellingAssociation of

Ireland
(

DSAI
)

.

" Moreyoungpeoplearecoming
intotheindustry , many of themwant to runtheir
ownbusinessandwithindirectsellingyouare
effectivelyrunningyourownbusiness.. .thereis a

minimaloutlayfinanciallyso if it doesn' t workfor
you , youhaven' t lostanything. "

Based in Dublincitycentre
,

LisaMorrissey
defiesthestereotype of thedirectseller .Familiar
withtheAloeVeraproducts of ForeverLiving
throughherpracticeasanacupuncturist ,

Morrisseybeganworking in theretailside of the
businessthisFebruaryandsaysthatthings "

keep
gettingbetterandbetter "

. It'
s clearthatshe is

passionateaboutthebrandwhichcarriesover
300productsincludinghealthcare

, sportand
personalcareproducts.

Havingestablishedherownbusinessas
a registeredacupuncturistfouryearsago ,

Morrisseyspeaks of theminimalfinancialoutlay
involved in startingworkwithForeverLiving ,

a UScompanywhodescribethemselvesasa

" multilevelmarketingbusiness " forwhomthe
representativesarethesalesforceForE368she
purchasedthestarterpack of productswhich
is valued at 6500 .Morrisseybelievesthat it is

important to bepassionateandknowledgeable
aboutyourproductandwasherselfattracted
bytheethicalandcharitablenature of thebrand
whichwasestablished in theUSA in 1978

Morrisseysaysthatwhileretailerswillget
a percentage of thevalue of whattheysellas
wellasvariousotherroyaltiesandrewards

( percentage of thecompany' s overallprofitsfor
example )

it is whenyoubegin to manageand
trainotherconsultantsandattainhighersales
thatyoubegin to seetheincrease in revenue.

It is perhapsextraordinarythatthenumber
of independentsalesconsultantsearning a living
thiswaycontinues to grow in theage of online
shoppingbutLyndaMillssaysthat it is the
conveniencedelivery ,

theability to

" trybefore
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youbuy " andthesocialside of shoppingthis
waythatconsumersstillenjoy.

" Evenduring a recessionpeoplearestill
interested in buyingnutritionalproducts ,

householdproductsetcandmanypeople
stillwant to treatthemselves to a relatively
inexpensivethingsuchasskincare or lipstick ,

"

saysMills .

" One of thepositivethings is thatthe
socialside of directsellingreallycomes to the
foreandpeopleenjoygettingtogether to buy
somethingthattheywouldhavegoneto the
highstreet to buyanyway ,

" shesays.
FrenchclothingcompanyCaptainTortue

wasfounded in 1993andhasrecentlybegun
recruitingmoresalesrepresentatives in

IrelandMimiBogelund ,

MDCaptainTortue
UK & Irelandsaysthatsellingdirectprovides

a bettercustomerexperienceand a

"

positive
opportunity

" forboththeconsumerandthe
retailer_ValerieTotman is one of Captain
Tortue' s salesconsultantsandseniormanagers
basedoutsideGalway .Totmanhasbeenworking
forthebrandpart-timesince2008Havingmade
the "

heart-breakingdecision "

to leaveherjobas
officemanager at

a wellknownsportingvenue
in aneffort to strike a work-lifebalanceasthe
motherof twoyoungchildren

,

Totmansays
shemissedsome of thesocialaspectsandthe

"

glamour
" thatwentalongwithherfull-timejob.

Shebeganretailingthechildrenswear first
andthenthewomenswearwhilstworking
part-time .Within

a yearshewasmanager of six
womenandgaveupherpart-timejob in 2012

"

to
focusondirectsellingwhichworkssowell

aroundthefamily " ForTotmantheseasonal
aspect of fashionworksforherasshesells
twocollectionsperyearandthegap in selling
coincideswithherchildren'

s summerholidays.
Shealsomanagesandtrainsseveralother
womenandhaswontrips to Franceand St

Tropeswiththecompany .

"

If youarethisway
inclinedthere is a brandforyou ,

" saysTotman.
"I havetriedjewellery , makeupandchildren' s

booksbutthis is a brandthatreallyexcitesme
youhave to believe in whatyousell. "

Forbothwomenthepositivitythatgoes
alongwithworkingasa directsellerand
manageralsoappealsandtheyfeelsupported
bythepositivity ,trainingandnetworking
associatedwiththebrandstheyworkfor "

I'
m

surroundedbyverypositivepeople ,

" says

Totman .

"

It' s aboutmorethanjustsellingclothes
- wehavegreattrainingandmeetas a group a

fewtimes a year ,

" whiletherepresentatives of

ForeverLivinghavemonthlymeetingsincluding
successdaysandawards .

" Somepeoplereally
likethefun

,

socialaspect to thebusinesstoo
,

"

saysMorrissey .

"

It' s veryupbeat - there' s a lot
of positivethinkingandmotivation. "

It' s notallcups of teaandgoodtimes
however .Avon is probablythebrandmost
Irishconsumersarefamiliarwith in thedirect
sellingspaceThebrandwiththetagline " The
CompanyforWomen " showedtheirmajority
femalerepresentativesandcustomerslittle
respectwhentheyabruptlypulledout of

Ireland in Aprillastyear - leaving a terse
messageontheirwebsiteforrepresentatives

to contacttheirbusinessdevelopersandfor
customers to contacttheirrepresentatives.

TheDSAIsaythattheorganisation
endeavoured to placeasmany of Avon' s

salesrepresentativeswithothercompanies
aspossibleandLyndaMillssaysthat
becoming a member of theDSAI or working
withone of the16membercompanies
affiliatedwiththeorganisationoffersthe

"

safety of anethicalumbrellasotherisk is

reduced "

.

WhiletheDSAIsaysthattheirmember
companiesarenotpermitted to make a

wealthstatementandValerieTotmansays
that

it is
not

a

"

getrichquick " scheme
,

it is

thecasethatforpassionate ,hardworking
people ,

directsellingcanbecome a way to

gainanextraincome . Whetherthatequates
to

a part-time or full-timeincomeverymuch
dependsontheamount of workyouput in

Directsellinghasworkedwellfor
Morrisseybecauseshehasanestablished
base of clientsthroughheracupuncture
practice ;

she is alsonowable to
takeholidays

asshehas a regularincomecoming in aside
fromherday-to-dayworkas a therapist.

"

In somejobsyouworkreallyhardandyou
alwaysearnthesamemoneyWiththistype
of worktheharderyouworkthemoreyou
getout of

it personally . If youwant to work
tenhours a weekandsell to yourfriendsyou
canprobablyearn a smallincomeandpay
somebillsbut if youreallygofor it youcan
startmakingmoneythatcansupplement or
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evenreplace a regularincome "

-111
:11ka
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" One of thepositivethings is that
thesocialside of directsellingreally
comes to theforeandpeopleenjoy
gettingtogether to buysomething
thattheywouldhavegone to thehigh
street to buyanyway ,

"

LyndaMills
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